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Smith Phillips Building Supply . . . dedicated to making sure you get what you need, when you need it.

30 YEARS OF MEMORIES WITH

LEWIS E. HUBBARD

The recent passing of Lewis
Hubbard brought to mind how quickly time
goes by.  Each breath we take could be our
last, so it is important to stay focused on how
each day is truly a gift.  In Lewis’ case he
gave his all toward working diligently to help
others.  He truly loved building successes,
with the thought of leaving something behind
better than when he found it.  He built his
legacy and lived his life practicing what he
believed.  If someone had integrity, ambition
and ability, they could prove themselves to be

successful.  I can proudly say that this
company is built upon that foundation.

We will certainly miss Lewis and will
treasure the memories of the times spent
working with him.  This company will
continue to proudly move forward toward the
future with a strong will to succeed.  With an
attitude of caring and a willingness to give
back, we thank you - our customers - for
giving us the opportunity to help out when we
can.  Without you we would not be who we
are today.

Mickey W. Boles

Help Team Hammertime in the Fight Against MS!
Join the Fight or Join the Team at www.smithphillips.net

Since Mickey Boles and the Boles
Corporation purchased Smith Phillips in 1978,
the hammer has been a prominent symbol in
our literature and media materials, and giving
back to the community has been a company
priority. Now the hammer has found a new
place, as part of the Hammertime Bicycle Team
logo. This is a newly formed cycling team that
will be participating in the 2008 Multiple
Sclerosis Society Tour to Tanglewood
fundraiser. I am proud to say that I introduced
a few co-workers to the sport of road riding, as
well as to the Tour to Tanglewood event. Chris
Yenrick has taken the lead in forming our team

and putting together the program. Currently,
our team has over 15 riders that are training
for this year’s event, and we are inviting other
cyclists of all levels to join us.  To sign up for
the team or to donate money, click on the link
at www.smithphillips.net, or call Chris or
myself at 336.722.8167. Last year the Tour
raised over $1 million for the MS Society. We
are thankful to our corporate sponsors (see
above) for their support.  As the event
approaches we will keep you updated with the
latest information on our team and fundraising
efforts.

Rob Powell
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From Rob’s Desk

It’ s kind of a grayish green. For me, that is the problem
with this green movement. I am not so sure that all of the
products touted as green actually net out as green. Another
issue with green building is that much of the general public
confuses green with energy efficient. What we have to do is sort
through the hype and build homes with the features that buyers
are looking for. The green building movement is adding another
emotional element to the purchase decision. People want to feel
good about the materials and construction methods used in
building their home, as well as the overall impact their home will
have on the earth.  Smith Phillips is working hard to provide you
with the products and services you need. We are actively
seeking out new products and looking for opportunities to put
green tools in your tool belt. Please let us know of any new items
we need to provide for your business.

I have reviewed the NAHB green building program and
identified at least 68 points that we can help builders score in the

resource efficiency section of the NAHB National Green
Building Program. The dust is still in the air on which green
program will be the benchmark by which most of America will
judge, but in the end it will mean making changes to the
products and practices we have used for years. Those who
embrace these changes will be more successful than those who
do not. NAHB’s Web site, www.nahbgreen.org, is a great
resource, and I am currently working to compile additional
resources into a single point of information for your use.

The Green Building guiding principles are: water, energy and
resource efficiency; lot and site development; indoor
environmental quality; global impact and homeowner education. 

Grayeen Building

How much do you spend on fuel?
I think everyone is painfully aware of the escalation in

fuel prices. No one is immune to the effects. Roofing prices are
continuing to rise, and shipping costs are adding to the overall
cost of all products. The public is making purchase decisions
on groceries, vacations, activities and many other items based
on ever increasing transportation costs. Most of the
manufacturers are adding fuel surcharges or delivery charges
to our invoices. Smith Phillips is resisting the need to add on a
delivery charge or fuel surcharge to our customers. It is a
painful time for us to absorb the charges from our vendors at
the same time we have to pay more out for the fuel we are
using in our own trucks. If you think it is tough filling up your
personal truck or SUV, try filling up 15 large diesel trucks each
day with 120+ gallon tanks! Our largest trucks right now take
about $1075 to fill up and get about 4 miles per gallon.  With
commodity prices at 20 year lows, it is very difficult to cover
the expense of getting these items to the jobsite.

HERE IS WHERE  YOU CAN HELP.
• Please consider combining loads as much as you can.
• Plan in advance and help to reduce fill-in orders. We would

rather pick up excess materials than make numerous
deliveries.

• The more notice you give us on deliveries, the more we can
put on a truck to help spread out the cost of delivery.

• Buy as much as you can from us. Sounds silly, but the more
different product categories we can supply you, the more
we can spread out the related expenses of delivery.

We ask that you please consider the expense involved
in delivering your materials and help us to be more efficient
with our deliveries. The more we save in expenses the more
you can save on materials.

Customer Appreciation Day
Thursday, August 28, 2008

NEW PRODUCT

SMITH PHILLIPS EXCLUSIVELY OFFERING

iLevel Fr amer
Series Lumber

2 x 10’s in stock!

It might be southern YELLOW pine, but it is also
GREEN.  This new product from iLevel is the latest thing to
come to floor systems and framing lumber. I would have
never thought there would be a solid sawn piece of wood
with a two-year warranty and a serial number! I was
fortunate enough to visit the mill in Greenville, NC (close
enough to qualify for “green” status) where this product is
produced. It all started a little over 20 years ago when iLevel
(Weyerhaeuser) was concentrating on bio-engineering their
trees and the management of their forests. They have
studied and experimented many methods of planting,
trimming, pollinating, fertilizing and harvesting to get the
best raw wood. Once they have these “super trees”, they
are employing the latest technology to literally look through
the log to determine how it will react as it dries and ages. All
of this scanning and computer modeling gives them the
information needed to predict the performance of the wood,
mark the crown with a printed arrow and warranty the wood
against warp. We are currently stocking this new product in
2 X 10’s, 10’-20’. Ask about Framer Series Lumber for your
next project.

www.ilevel.com
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Smith Phillips Building Supply has converted its treated lumber to GatorGuard MCQ treated.  This
change will do away with the issues associated with ACQ treated lumber.

Advantages of GatorGuard MCQ Pressure Treated Lumber are:
    * Protects from termites and fungal decay.
    * Approved for aluminum contact.
    * Approved for G90 galvanized protected connectors.
    * Backed by a 15 year limited warranty for fencing.
    * Backed by a Lifetime warranty for Above Ground general use.
    * Backed by a Lifetime warranty for Ground Contact and Fresh Water general use.

GatorGuard MCQ Pressure Treated Lumber

Available today from Smith Phillips
Building Supply!

Contact your Account Manager for details.

Drywall Serv ices
Keep Smith Phillips in mind for your next drywall

purchase. Our account managers are ready and able to take care
of your drywall needs. We have the inventory and experienced
people ready to serve you. From take-offs to careful delivery, our
dependable service will make your life easier.

Roofing News

On April 1 the shingle manufacturers increased their
prices about 5%, an increase of $1.00 per bundle on asphalt
shingles. Smith Phillips increased their prices April 15, giving
you the time to pass the increase to your customers. There was
also an increase in metal roofing and nails. We now want to
inform you of the next round of price increases announced by
the roofing manufacturers. These price increases are between
7% and 10%, and are effective with all product shipments after
June 1. This will be the third increase of the year.

These increases are happening to most roofing
products. Asphalt shingle prices will increase approximately
$3.00 per square on 25 and 30-year shingles. 40-year and up will
increase from $4.00 up to $10.00 per square. Metal roofing went
up 5% April 1, and at this time there are no new increases
announced. Nails and all metal products manufacturers have not
announced any new increases. 

We know that this is another dramatic round of large
increases, and we are committed to doing all we can to help you.
We will be holding off on increasing our prices until June 15,
allowing you time to adjust any quotes or bids you are currently
working on and to complete any work currently scheduled.

As you know energy and transportation prices keep
rising. Currently, we still do not impose any delivery charges

with your orders and we will continue
to try and absorb these escalating
costs.

Please feel free to contact Richard Turner or
Danny Hayes with any questions concerning the announced
price increases. As always, we thank you for your business.

M AY

1 GGBA Parade of Homes GALA
3-4 GGBA Parade of Homes
8 HBAWS Parade of Homes Kick-Off Party
16 GGBA Membership Meeting Luncheon – Airport

Marriott
17-18 HBAWS Showcase of Remodeled Homes
26 Memorial Day – Smith Phillips Open

JUNE

4 NCHBA Legislative Day - Raleigh
24 HBAWS Membership Meeting - Bridger Field

House

JULY

4 Independence Day – Smith Phillips Closed
22 HBAWS Membership Meeting – Bermuda Run

AUGUST

8 HBAWS Summer Golf Tournament – Oak Valley
15-17 GGBA Tour of Remodeled Homes
21 GGBA Family Night at Grasshoppers Game
26 HBAWS Membership Meeting – Bridger Field

House
28 Customer Appr eciation Day – Smith Phillips

Calendar of Events

Receive Lumber Link by E-mail!
Contact Becky Benner at bbenner@smithphillips.net
if you are interested in being added to the e-mail list.
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OUR MISSION STATEMENT

To create the best possible lumber and building supply company by:

• Maintaining a standard of excellence in all we do.
• Serving our customers with pride and integrity; offering them value beyond their expectations.

• Offering our employees a desirable and stable work environment; providing a preferred place to work in the Triad.

Continuing our tradition of caring that reaches beyond our customers into the community.

ATTENTION

CERTAINTEED BUILDING SOLUTIONS BUILDERS

We now have CertainTeed drywall in stock.
Earn rewards with your CertainTeed drywall purchases

from Smith Phillips.

If you aren’t participating in the program, contact
Sales Manager Rob Powell for details, 336.722.8167.

Talk to your Account Manager today for details!
Becky Benner Joins
Smith Phillips Team

Smith Phillips Building Supply
welcomes Becky Benner as the new
Sales and Executive Management
Coordinator.  Becky joins our team
with experience working in
communications and marketing in the
building industry.  She looks forward
to exploring new marketing

opportunities and continuing the commitment to service that is the
foundation of Smith Phillips Building Supply.

bbenner@smithphillips.net


